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2018 IS A BIG YEAR

WASHINGTON, DC - The new tax
reform law, commonly called the
“Tax Cuts and Jobs Act” (TCJA), is
the biggest federal tax law overhaul
in 31 years, and it has both good and
bad news for taxpayers.

You should work with a tax pro-
fessional to understand how these
changes specifically impact your
2018 financial picture.

* Drops of individual income tax rates
ranging from 0 to 4 percentage points (de-
pending on the bracket) to 10%, 12%, 22%,
24%, 32%, 35% and 37% — through 2025

* Near doubling of the standard deduction
to $24,000 (married couples filing joint-
ly), $18,000 (heads of households), and
$12,000 (singles and married couples filing
separately) — through 2025

e Elimination of personal exemptions —
through 2025

* Doubling of the child tax credit to $2,000
and other modifications intended to help
more taxpayers benefit from the credit —
through 2025

* Elimination of the individual mandate un-
der the Affordable Care Act requiring tax-
payers not covered by a qualifying health
plan to pay a penalty - effective for months
beginning after December 31, 2018

* Reduction of the adjusted gross income
(AGI) threshold for the medical expense
deduction to 7.5% for regular and AMT pur-
poses — for 2017 and 2018

* New $10,000 limit on the deduction for
state and local taxes (on a combined basis
for property and income taxes; $5,000 for
separate filers) — through 2025

TAXE

* Reduction of the mortgage debt limit for
the home mortgage interest deduction to
$750,000 ($375,000 for separate filers),
with certain exceptions — through 2025

¢ Elimination of the deduction for interest
on home equity debt — through 2025

¢ Elimination of the personal casualty and
theft loss deduction (with an exception
for federally declared disasters) — through
2025

* Elimination of miscellaneous itemized
deductions subject to the 2% floor (such
as certain investment expenses, profes-

sional fees and unreimbursed employee

business expenses) — through 2025

* Elimination of the AGl-based reduction of

certain itemized deductions through 2025

PLAN NOW - NOT LATER

tions, to $10 million (expected to be $11.2
million for 2018 with inflation indexing) -
through 2025

* Elimination of the moving expense de-
duction (with an exception for members
of the military in certain circumstances) —
through 2025

» Expansion of Sect. 529 plan distributions
to include those used to pay qualifying el-
ementary and secondary school expenses,
up to $10,000 per student per tax year

* Doubling of the gift and estate tax exemp-

Pre-Reform 2018 Tax Rules

Post-Reform 2018 Tax Rules

Individual e Maximum tax rate is 39.6% e Maximum tax rate reduced to 37%
tax rates
* Rates associated with specific income # Rates associated with specific
brackets are designated below: income brackets are designated
balow:
Taxable income Taxable income
Rate  Single Married Rate  Single Married
10% $0-%9,505 $0-$10,050 10% $0-%9,525 $0-519,050
15% $9,526 - $19,051 - 12% $9,526 - $19,051 -
$38, 700 877,400 #38,700 §77.400
25% $38,701 - 877,401 - 22% $38,701 - $77,401 -
$93,700 $156,150 $82,500 $165,000
28%  $93,701- $156,151 - 24% $82,501 - $165,001 -
$195,450 $217,950 $157,500 $315,000
33%  $195,451- $237,951 - 32% $157,501 - $315,001 -
$424,950 $424,950 $200,000 $400,000
35%  8424,051- $424,951 - a5% $200,001 - $400,001 -
$426,700 5480,050 $500,000 $600,000
59.6% Over Over 7% Over Over
$426,700 $480,050 $500,000 $600,000
Alternative minimum +«  Exemption amounts of $86,200 « Exemption amounts increased to
tax (AMT) (married) and §55,400 (single) $109,400 (married) and $70,300

*  Phase-put of exemption amount begins
at 8164,100 (married) and $123,100

(single)

Individual standard .
deduction/personal
exemptions

Standard deduction is $13,000
[(married) and $6,500 (single)

s Personal exemption of $4,150 phased

out for higher incomes

(single)

» Phase-oul of exemption amount
begins at $1,000,000 (married)
and 8500,000 (gingle)

# Standard deduction nearly doubled
to §24,000 (married) and $12,000
(single)

» Personal exemptions repealed at all
income levels
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Making money management...

UNMISTAKABLE!

A holistic approach to managing your finances links decisions
about money with matters of the heart.

The U.S. consumer is awash in financial information and
tools in preparing for their financial future. An Internet
search of the words “financial planning” generates mil-
lions of Web hits.

With all this financial know-how at Americans’ finger-
tips, it’s reasonable to believe they are doing the things to
put their financial house in order. Right? e

Financial Consultant

Wrong. Americans tend to avoid financial goal setting. If they do set
goals, they focus on a specific one such as saving for college or retire-
ment. However, they often fail to look at the entire picture, including
weaving in their personal values into the equation, which can be criti-
cal to building a personalized financial program. A holistic approach
to managing your finances links decisions about money with matters
of the heart.

Another common mistake is making a financial decision without
understanding its effect on other financial issues. One’s choices do not
operate independently from one another. Attention to estate protec-
tion, for instance, will affect the resources available to address other
needs and desires, such as vacations or giving to charity. Financial
professionals can help you with decisions to fit within a universe of
other money matters.
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basis. Life events—like marriage, childbirth, job changes, home owner-
ship—should also be signals to revisit financial goals.

Financial information is out there, and the more Americans can learn
about financial matters, the better. Building financial knowledge, get-
ting started early, seeking help when needed - these will help make

personal money management unmistakable for long-term success.

This article was prepared by Thrivent Financial for use by Harlan representative
Diane Stewart. She has offices at 617 Durant St. in Harlan and can also be reached at
712 755 7181..

Did you know?<

Those looking to rein in their
spending may want to take
inventory of their dining habits.

The budgeting resource The
Simple Dollar says the average
American eats roughly 4.2
commercially prepared meals per
week.

This equates to around 18 meals
eaten outside of the home in a
given month. That can cost diners
roughly $232 dollars per month or more. Budget-conscious diners
looking to curtail their spending can be pickier about when they choose
to dine out. Simply eating at home a few more times per month can add
up to considerable savings.

What are some other areas to consider?
Here are some ideas from Thrivent Financial:

* Confusing full-throttle financial

strategizing with just investing.
The consideration of mutual funds and other in-
vestment products in money decisions is only
one option in a sea of other financial tools.

¢ Thinking that only the rich should pay time

and attention to managing their finances.
Monetary worth should in no way sway whether
or not one hones financial skills and adopts a
financial philosophy.

* Believing that it can wait.

Time generally helps a well-developed finan-
cial program, so getting a jumpstart on retire-
ment planning at a young age works in one’s
favor. Also, crises can happen at any age, and
financial preparation will help a person get out
of those unexpected ruts.

* Neglecting to re-evaluate
financial decisions periodically.
Reviews should be done on at least an annual

Q;‘ THRIVENT
FINANCIAL®

Connecting faith & finances for good.®

ASK ME ABOUT
THE THRIVENT STORY

The resultis
stronger members, families
and communities.

Thriventis a
membership organization
of Christians ...

We help members be And
wise with money ... live generously.

T+S+O=c0

Let’s start a new conversation about money.

Thrivent was named one of the “World’s Most Ethical Companies” by Ethisphere Institute for our leadership in promoting
ethical business standards and introducing innovative ideas to benefit the public. “World’s Most Ethical Companies”
and “Ethisphere” names and marks are registered trademarks of Ethisphere LLC. For details, visit Ethisphere.com.

Appleton, Wisconsin - Minneapolis, Minnesota - Thrivent.com - 800-847-4836 28304 R3-17
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Most investors fail to take full advantage of the stock market -

3 iInvestment mistakes most people make

Investing in the stock market provides you with an opportunity to put
your money to work, seeking to earn an impressive return. Historically,
the Standard and Poor’s 500 Index has returned close to 10 percent on
an average annual basis.

Of course, past performance is no guarantee of future results. But
most investors fail to take full advantage of this opportunity. In fact, they
often earn considerably less than the average market return.

A 2015 report from DALBAR Inc. showed that the average investor
underperformed the S&P 500 by 3.6 percent.

In 2016, the gap widened: The S&P 500 returned about 12 percent,
while the average investor saw only about a 5% return.

Why does this happen? There are three big mistakes
investors tend to make—over and over again.

Mistake #1: Trying to time the market.

It’s impossible to predict when you should sell ahead of a downturn or
start buying before a resurgence. When investors try to time the market,
they often miss the mark, buying high or selling low—or both. In the pro-
cess, they negatively affect their potential return.

People who think they know that the market is about to drop (or make
a comeback) may be kidding themselves. No one knows for certain what
will happen next. What is predictable is that the market will experience
periodic volatility.

So instead of trying to time the market, you can plan for volatility by
engaging in a long-term investment strategy and using dollar-cost aver-
aging—purchasing a certain amount of an investment on a set schedule.
That way, you’ll be purchasing more stock when the price is low, less
when the price is high.

Of course, a program of systematic investing does not guarantee a
profit or protect against losses in declining markets. An investor should
consider his or her ability to continue making purchases during periods
of declining prices, when the value of their investment may be falling.

Together let's
create a retirement
plan that can help
you continue all the
good in your life.

Simple actions often
speak the loudest.

RANDY PASH CLU
Chartered Financial Consultant
New York Life Insurance Company
708 Court Street, Harlan, 1A 51537
P. 712.755.3270
rpash@ft.newyorklife.com

Registered Representative offering
investments through NYLIFE
Securities LLC (Member FINRA/SIPC),
A Licensed Insurance Agency.

COO&W%RR RB.0112013 SMRU496908(Exp.01/11/2015)

@R Er S IEL e Life Insurance. Retirement. Investments.

Mistake #2: Reacting emotionally.

_—

Yo~ - Warren Buffett, one of the most successful investors
= ever, famously advised against letting emotions sway in-
vestment decisions when he said, “Be fearful when others

are greedy and greedy when others are fearful.”4
Randy Pash, CLU It’s easy to feel confident and excited about investing
e When markets go up. It’s also natural to experience pan-
ic when markets drop and you start seeing losses in your

portfolio.

But giving in to these emotions leads most investors to sell low (wher
the market goes down, and people are worried about “losing” money)
and buy high (when the market goes up, and securities are more expen-
sive).

Mistake #3: Believing you know more than the market.

Most economists and financial experts believe the stock market is ef-
ficient. This means the prices of securities in the market reflect theit
actual value.

But some investors act on hunches and predictions about what the
market (or specific securities within it) will do next. Remember that
professional investors and fund managers have access to an incredible
amount of information that they use to make investment decisions, anc
this information is not readily available to the average investor.

The bottom line.

You can avoid these three common mistakes by contributing consis-
tently to your investment accounts each month (regardless of what the
market is doing), assuming that you can afford to do so, working witt
a financial professional who can keep you calm and thinking rationally
when you want to react emotionally, and sticking to your overall financia
plan and investment strategy—instead of trying to guess the next hot
stock.

This educational third-party article is provided as a courtesy by Randy Pash CLU, ChFC, Agent, New York
Life Insurance Company. To learn more about the information or topics discussed contact Randy Pash.

Keep in Touch . ..
Listen for
Investment

Segments Daily!
“24 Hours of
Greatest Hits!”

A\ 1053nv /)

909 Chatburn, Harlan
(712) 755-3883
www.knodfm.com
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tolTownf&iCountrylCreditiUnion

Open any TCCU Personal $ ,
Checking Account with a -J1J \@ BEST HATES
$200 Deposit and Receive J IN T“E ABEA 0“

Plus We’ll Give You Your First Box of Checks FREE!
Plus: FREE Internet Banking « FREE MasterCard® Check Card v CDs v/ Auto Loans

Some restrictions apply. VMortgages

Auto Loan Rates B;e_._s;tj c':_m) Rﬂej ngittgggg E)‘t!f?::!)?t!i!gi.t:ti.ons_

As Low As:

i I ' » Members share ownership of the credit union
n Jewn\ * Members have a voice in how the credit union operates
) * Since credit unions are not-for-profit institutions, any excess
i earnings are returned to the members in higher deposit rates
We WI” MatCh the CD Rate Of Any Bank and lower loan rates and fees (on average) than other financial

Ll? ® in the Avoca & Harlan Area institutions
‘- 3 ¢ |

» Credit unions focus on service to their members/owners
LT

Model years
2013 & newer,

with less than
60K miles.

NO PAYMENTS
FOR 90 DAYS

Plus Add * Directors and committee members are all volunteers
M UJA.PR.

MEMBER PROMISE:
We promise to: simplify your financial life; work in your
best interest; make your privacy our top priority; have fair
and competitive rates and fees; and provide personalized
options to help you achieve financial success.

* New money only. Minimum $10,000 and Maximum $250,000.

Good only at Town and Country Credit Union, Avoca and Harlan, lowa. The credit
union reserves the right to limit deposits or terminate this offer any time without
notice. Penalty for early withdrawal. Offer subject to change without notice.

1414 Chatburn Ave., Harlan * 712-755-3881 102 N. EIm St., Avoca E’””G’

HARLAN HOURS - 7:30 A.M. — 5 P.M. Monday, Tuesday, Thursday, Friday; 71 2 307 6881 N
9 AM. - 5:00 P.M. Wednesday < 8:30 A.M. — 12 P.M. Saturday AVOCA HOURS: Mon.-Fri. 8:30 am- 4 pm; Sat. 9 am- 12 pm

Town
Country creoir union

Toll Free 1-877-455-3051
www.towncountrycu.com
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Traditional IRASs
vsS. Roth IRAS

dequate retirement planning can set men and women up to enjoy their
Agolden years however they see fit. Getting to retirement with enough

money takes discipline and commitment and may require some sacrifices
along the way.

“Retirement planning” is an umbrella term that covers various types of
financial products and investments. One of the products prospective investors
are likely to hear about when mulling their retirement investment options is an

Individual

A Google® search yielded the following justiigs

- onretirementincome  E— lRAAh RA s
The typical advice is that you should aim to replace 70% to a personal
90% of your annual pre-retirement income through savings gze{ﬁé“segltan
and Social Security. For example, a retiree who earns an that can
average of $63,000 per year before retirement should expect | provide tax
to need $44,000 to $57,000 per year in retirement. E’fgg '5§ht§

. ualify. When

s (G00gle| S

TAX CUT
or
TAX HIKE?

In depth analysis on how the
new tax laws affect you.

g

CNBC

Channel 67 and Channel 1067

FOX\\

BUSINESS

Channel 262

24 hours a day on HMU Cable
or Watch on TV Everywhere.

N P HARLAN
<l MUNICIPAL
UTILITIES
TELECOMMUNICATIONS

Telephone - Cable TV - Internet
2412 S.W. Ave., P.O. Box 71 ¢ Harlan

755-5182 « EOP n,
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planner or
exploring
options on
their own,
prospective
investors will
hear about
traditional
IRAs and Roth
IRAs and
wonder what
distinguishes
one from the
other.

Contributions
Contributions to traditional IRAs are pre-tax, and they may be tax deductible
depending on the account holder’s income and other factors. Contributions to
Roth IRAs are made with post-tax income and are not eligible for tax deductions.

Taxes on distributions
While men and women about to open an IRA likely won’t have to worry about
distributions for quite some time, it's important that prospective account
holders know that, according to Prudential, traditional IRA account holders
will pay federal taxes on their account’s investment earnings and on pre-tax
contributions when money is withdrawn. Roth IRA account holders will not pay
federal taxes on withdrawals, including their investment earnings, if they meet
certain eligibility requirements. Prospective investors should know that there
are tax penalties for account holders who withdraw money from their traditional
or Roth IRAs before they reach age 591/2. Exceptions to that rule should be
discussed with a tax or accounting professional.

Income requirements
In order to open an IRA, whether it’s a traditional or Roth IRA, prospective
account holders must have earned income, such as wages, salaries or income
from self-employment. Men and women who do not work can still open an IRA,
but only if their spouse is employed and
the couple jointly files their tax return.
There also may be income limits
depending on which type of IRA an
investor chooses. There are no income
limits attached to traditional IRAs,
but account holders’ ability to deduct
contributions from their income may
be limited if their spouse is eligible to
participate in an employer-sponsored
retirement plan. There are income limits
associated with Roth IRAs. Account
holders’ adjusted growth income must be
below certain limits depending on their
tax filing status (i.e., filing single or filing
jointly with a spouse).

* Roth
* Traditional
* Rollover

Mike Cain

Investment Representative
Voya Financial Advisors, Inc.
Member SIPC

518 Market St., Harlan, IA
712-235-3333

Distributions and age
The IRS notes that traditional IRA account
holders must begin taking distributions

; . ) . * REGISTERED REPRESENTATIVE OF &
by April 1 following the year in which they

SECURITIES OFFERED THROUGH

turned 707 years of age and by Dec. 31
in future years. No minimum distributions

are required for Roth IRA account holders.

Understanding the various types of IRAs
can be difficult and yoou should not
hesitate to contact financial planning
professionals.

RETIREMENT
INVESTMENTS
INSURANCE ™

MEMBER SIPC

Cain Financial is not a subsidiary of, nor
\controlled by Voya Financial Advisors, Inc.
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Tax time is a key time
for investing

With the arrival of the New Year, many of us will pause and ponder the
age old question: “Who knows where the time goes?” And, as is always
the case, none of us really do know. However, wherever the time goes,
it will usually be a key factor in your success as an investor.

Time can affect how you invest, and the results of your investing, in
different ways:

¢ Growth potential - Contrary to myth, there’s no real way to “get rich
quick” when investing. To build wealth, you need patience - and time. If
you own quality investments with growth potential, and you give them
years - in fact, decades - to increase in value, your perseverance may
be rewarded. Of course, there are no guarantees, and you’ll need the
discipline to withstand the inevitable downturns along the way. But in
describing how long he likes to keep his investments, renowned inves-
tor Warren Buffet says his favorite holding period is “forever.”

e Targeted goals - To accumulate resources for retirement, you need
to save and invest throughout your working life. But along the way, you’ll
probably also have some shorter-term goals - making a down payment
on a home, sending your children to college, taking a round-the-world
trip, and so on. Each of these goals has a specific time limit and usually
requires a specific amount of money, so you will need
to choose the appropriate investments.

¢ Risk tolerance - The element of time also will
affect your tolerance for risk. When you have many de-
cades to go until you retire, you can afford to take more
risk with your investments because you have time to
overcome periods of market volatility. But when you’re
on the verge of retirement, you may want to lower the
risk level in your portfolio.
For example, you may want to begin moving away
Debbie Davis from some of your more aggressive, growth-oriented
Financial Advisor  jnyestments and move toward more income-producing
vehicles that offer greater stability of principal. Keep in
mind, though, that even during retirement, you’ll need your portfolio to
provide enough growth opportunity at least to help keep you ahead of
inflation.

Thus far, we have looked at ways in which time plays a role in how you
invest. But there’s also an aspect of time that you may want to keep out
of your investment strategies. Specifically, you might not want to try to
“time” the market. The biggest problem with market timing is it’s just
too hard. You essentially have to be right twice, selling at a market top
and buying at the bottom.

Also, as humans, we appear to be somewhat wired to think that an
activity - especially a long-running activity - will simply continue. So,
when the market goes up, we seem to expect it to keep rising, and when
the market drops, we think it will continue dropping. This can lead to
big mistakes, such as selling after a major market drop even though that
can be the time when it may be much smarter to buy because prices are
low.

As we’ve seen, the way you interact with time can affect your invest-
ment efforts. So, think carefully about how you can put all the days,
months and years on your side. Time is the one asset you can’t replenish
- so use it wisely.

This article was written by Edward Jones for use by your local Edward Jones Financial Advisor, Debbie Davis, Financial Advisor.

Harlan News-Ad\v.
Friday, January 12, 2018 P@@@ @

Simplify your financial
life. Let’s talk.

Debbie Davis
Financial Advisor

616 Market Street

Harlan, 1A 51537
712-755-7271
www.edwardjones.com

Edward Jones

MAKING SENSE OF INVESTING Member SIPC

Some Things Are
For Certain...

Your choice of IMT Homeowners Policies provides all the
protection you need for your home. So when the unexpected
happens, you can depend on us, your independent
IMT Agency with claim service you can count on.

See Rick or Lori

CENTURY FARM
‘ INSURANCE
acemn s - AGENCY, INC.,

1117 7th St., Harlan, IA ¢ 712-755-3171 « 877-755-3171
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Naming Beneficiaries...
What you need to know

A major issue in estate planning is r = : . "y
whom to name as beneficiaries on 6?#€& 3 ok ’4&; %
life insurance policies, pension plan s, G \%a, e

.. S ks 2 S
accounts, IRAs, and annuities. This s =
important decision often doesn’t :
take into account the substantial

. e r——
estate and income tax consequenc-
es the beneficiary may incur.

Before you name a beneficiary,
you may wish to gain a basic un- ——
derstanding of beneficiary designa- ATeaiior She), 5. 138
tions. o

In many cases, beneficiary desig- = :
nations supersede a will. That said, «EE"EFICI
not only is naming a beneficiary
important, it is equally important to make sure that your beneficiary ar-
rangements are consistent with your other estate planning documents.

- HK
MATION BA
Fn‘?‘gsr‘!mlef sireet, SUTE 125
npytown, USA

FIRST Nanig
472 Miligr S!re::’ SANK

Not All Beneficiary Designations Are the Same

You can name a beneficiary for many different financial products and
investment vehicles. Each has some subtle nuances that are sometimes
difficult to discern. In addition, because naming a beneficiary is a legal ar-
rangement, there is certain language you must use to ensure your wishes
are accurately recorded and executed.

That’s why it is important to consult with a qualified financial profes-
sional when making decisions about beneficiaries. Aside from determin-
ing whom you will name as your beneficiary, you'll also need to consider
the following:

* Age of beneficiary
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before you decide

* Pension plans
Unless waived by the spouse in writing, the law requires a
spouse to be the primary beneficiary of the account.

Professional Assistance a Must

Naming beneficiaries is a complex matter that requires a great deal of
forethought to help ensure that your decisions are in concert with your
financial and estate planning goals. A qualified financial professional can
assist you in reviewing your beneficiary designation and help you make
choices that are appropriate for your situation.

Information provided by Anthony Hough and Joe Zaccone, Hough & Zaccone Investment Management. Anthony Hough and Joe Zaccone are reg-
istered representatives with and securities offered through LPL Financial. Member FINRA/SIPC.

Because of the possibility of human or mechanical error by Wealth Management Systems Inc. or its sources, neither Wealth Management Systems
Inc. nor its sources guarantees the accuracy, adequacy, completeness or availability of any information and is not responsible for any errors or omis-
sions or for the results obtained from the use of such information. In no event shall Wealth Management Systems Inc. be liable for any indirect, special
or consequential damages in connection with subscriber’s or others’ use of the content. © 2016 DST Systems, Inc. Reproduction in whole or in part
prohibited, except by permission. All rights reserved. Not responsible for any errors or omissions.

Wendt Tax and Accounting Service
Mary Ann Wendt

1121 — 7th Street, Suite #1 Harlan, lowa 51537
Phone: 712-235-4TAX (4829)
Monday thru Wednesday 9-5, Friday by appointment

Ready, willing and able to take new clients.
Fees beginning at:
+ $50/1040EZ, $50/1040A, $55/1040 long form
« $25 for H.S. or college student returns (some restrictions may apply)
Includes one state return, electronic filing and direct deposit

Convenient drop-off service or call for an appointment.
(New clients include a copy of 2016 federal and state returns)
Referral discounts. Worksheets available upon request.

Most policies and plans will not
directly transfer assets to minors
until a trustee or guardian is approved
by a court.

* Ability of beneficiary to
manage assets
Perhaps a trust set up in the person’s
name would be better than a direct
transfer.

TRoweI"riceﬁ
~AARP

* Analyze Now

* T. Rowe Price’s Retirement
Income Calculator

* AARP’s Retirement Calculator

TRowePficeﬁ y

Consider a Portfolio Review

Stocks % Bonds % Mutual Funds
Annuities % IRAs % Retirement Plans

&

F 3

- - | Anthony Hough  Life Insurance 4 Long Term Care Insurance ™ joc zaccne
Helpful retirement calculators oegu@ o

Hough & Zaccone
INVESTMENT MANAGEMENT

www.houghzaccone.com

3 803 Durant ®* Harlan ¢ 755-5205

SECURITIES OFFERED THROUGH LPL FINANCIAL
MEMBER FINRA/SIPC




WE ARE

HERE TO...

HELP YOU

Offering Guidance - Support - Consultation
with a wide variety of products & services you may not have known we offer!

We can help you with more than your Business, Home and

Medicare Supplement
& Prescription Drug Plans
Confused by the
myriad of options?
Don't hesitate to visit
with us about the
direction that might be
best for you.

********‘N
AFFORDABLE
CARE ACT

—

Affordable Care Act

We have assisted
hundreds of clients with
the application process
and we’ll enroll you on
Healthcare.gov. at no
additional cost.”

Health Care

We work with lowa’s
three largest health
care insurance
providers - Wellmark,
Aetna & Medica and will
help you wade through
the options to help it
make sense to you.

INSURANCE

www.theagencyinsurance.com

Auto insurance needs. We can also assist you with....

Long Term Care

Stay in your home or
get all of your premium
back. The younger you
buy the less expensive
it is.”

Liability Insurance

In today’s world

you must consider
protecting your assets.
We have affordable
plans to protect you
and your family should
you become involved in
a lawsuit.

Trusted Choicer

INDEPENDENT INSURANCE AGENTS

email: theagency @theagencyinsurance.com

Farm Insurance

No matter if it is a small
or large operation, own
or rent your land, or
raise crops or livestock,
we have plans tailored
to meet your farm
insurance needs.

* See agent for details

1205 8th St. « Harlan ¢ 755-5195




